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Glossary
Kpambk mepmuHonoaudeH pe4yHuK

KPls KPIs Description
name

BL

Brand loyalty OnpegensHe Ha heHoBeTe (promoters) u aHTy-
theHoBeTe (detractors) 1 cTeneHTa Ha TAXHOTO
BNMSIHWE

RPS

Relative possibility for shifting 3cnenBa ce Bb3MOXHOCTTA 3a NpPeMUHaBaHe Ha
notpebutens koM Apyra Mapka
(customers’ moving to another brand)

F-CAM

Factors for competitive actions and dakTopM 3a NpemMUHaBaHe (AeCTBHS) KbM
moves KOHKYPEHTHW NPOayKTY

WOM

Word of mouth publicity channels of information broadcasting

RBC

Repetitive buying cycle Liukbn Ha NOBTOPHa NOKYMKa, T.e. Cref kakbB
nepyoz; OT BPEME e HanpaBeHa MOBTOPHA MOKyMKa
crep mbpearta.

RBM

Repetitive buying motive MoTuB 3a NOBTOpHa MOKYrKa, T.€. kakbB € bur
MOTWBBT (HyXaaTa) 3a NOBTOpHATa NOKynKa.

PS

Price sensitivity YyBCTBUTENHOCT KbM LieHaTa, T.€. C KoM LieHOBM
KOPWAOPM W HUBA, He TpsiOBa Aa ce NpaBsT OnUTH
3a npopaxba (ekcnepumeHT). fleconHupa ce
npederHa (Kpumu4Ha) NcuxonoguyHa yeHoea
2paHuya.

WHP

Willing to higher price CKMOHHOCT Ha noTpebuTenuTe KbM yBENnyaBaHe
Ha LeHaTa. [lanm 6uxa npuenu ysenuyasaHe Ha
LieHaTa, B KaKB/ pa3aMepy ¥ Npy Kakeu YCroBus

FUP-P

Factor for price pull-up dakTopu, N03BONABALLM (AaBALLM BL3MOXHOCT)
yBenuyaBaHe Ha LieHaTa

QS

Quality sensitivity YyBCTBUTENHOCT KbM KaYECTBOTO, T.€. C KO
NPOLLYKTOBY XapaKTEepPUCTMKM 11 Ka4ecTBa, He
TpsibBa 4a ce NpaBsT KOMIPOMMCH

WHQ

Willing to higher quality CKMOHHOCT Ha noTpebuTenuTe KbM yBeNnnyaBaHe
Ha ka4ecTBOTO. [lanu uckaT yBennyaBaHe Ha
Ka4yeCTBOTO, B KOW NPOAYKTOBU XapaKTEPUCTUKN 1
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FUP-Q Factors for quality pull-up dakTopu, N03BONABALLM (AaBALLM BL3MOXHOCT)
yBENNYaBaHe Ha Ka4yecTBOTO

BCP Brand’s commitment power Cuna Ha NpoayKToBOTO nocnaHve. danu
OCHOBHOTO SiApO Ha MOCMaHNETO (core message)
Ha NpoZyKTa e 4OCTUrHano o notpeburens 6es
U3KpuBsiBaHe ¥ aanu € pasbpaH HeroBusi CMUCHI

BT Brand trust [loBepvie B NpoaykTa

CS Customer satisfaction KnueHTcka 3a40BONEHOCT OT NpoaykTa

KFK Brand’s key features knowledge HWBO Ha NO3HaBaHe Ha KIK4oBUTE
XapaKTepuCTUKK U NapameTpu Ha NpoaykTa

DAK Brand’s differentiation and advantages HWBO Ha No3HaBaHe Ha OHE3W Ka4yecTBa u

knowledge npeauMcTBa Ha NPOAYKTa, KOUTO ro OTNMYaBat ot
KOHKYPEHTHWUTE NPOLYKTY

F-CB Factors for consumer constantly buying | ®aktopu onpeaensiuy NnoCTOSHCTBOTO Ha
nokynkata

CFB Consumer frequency buying HWBO Ha YeCTOTHOCT Ha MoKynKaTa

BCR Brand competitors restraining CreneH Ha 3agbpXaHe Ha KOHKYPEHTHUTE MapK,
T.C.

ACE Advertising channels’ effectiveness EdekTnBHOCT Ha MHAMBMAOYANHUTE PEKNAMHU 1
KOMYHWKALMOHHM KaHanu. Mo KakbB HaumnH
notpebutenute pasbupat 3a NnpogyKTa 1 Kot oT
KaHanuTe 3a MHOPMMPAHE € Han-pesynTaTeH.

Pre-PB Pre-purchases barriers MokynatenHu 6apuepu npegm nokynkara

In-PB In-purchases barriers MokynatenHu 6aprepn B MOMEHTa NoKynkaTa

Post-PB Post-purchases barriers MokynatenHu bapuepu creg nokynkara

NMS Niche Market Segments Knto4oBu cerMeHTH NOTpebuTenm oT HALWOB nasap,
T.e. KOV Ca Han-BaxHUTE KIMEHTM 3a TO3W NPOAYKT

EPA Easy Product Access Csoboga Ha focTbna A0 NPOAYKTa, T.€. KOMKO

ECHO T0 BUXAAT, HAMUPAT B MarasuHuTe, Gueat
MHGOPMMPaAHN 1 NOCsraT KbM Hero
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